
 

 

International	Strategy	Update:	Assessing	Tariff	Risk	and	Resilience	
We’re	pleased	to	report	that	our	International	portfolio	delivered	a	strong	return	of	9.0%	in	the	first	quarter.	
This	performance	outpaced	the	MSCI	EAFE	index	by	210	bps	and	beat	the	MSCI	EAFE	Equal	Weighted	index	
by	280	bps.	While	we	trailed	our	value	style	benchmark	by	260	bps,	we	are	encouraged	by	the	absolute	
return	and	the	meaningful	outperformance	versus	broad	and	equal-weighted	international	benchmarks.	

The	broader	market	story	this	quarter	was	the	remarkable	strength	of	markets	outside	the	U.S.	While	the	S&P	
500	declined	4.3%,	the	MSCI	EAFE	index	rose	6.9%,	an	11.2	percentage	point	difference	and	the	widest	
quarterly	spread	between	the	two	since	Q2	of	2002,	nearly	23	years	ago.	

Non-U.S.	markets	have	been	shunned	and	with	reason,	given	the	dominating	performance	of	the	S&P	500	
over	the	past	15	years.	But	in	the	wake	of	investors	passing	over	stocks	outside	the	U.S.,	we’ve	found	plenty	of	
opportunities.	Heading	into	this	year,	we	had	14	high-quality	businesses	trading	for	less	than	10x	forward	
earnings	and	the	overall	portfolio	traded	at	a	P/E	of	just	10.4x.	In	the	first	quarter,	we	benefited	from	this	
extreme	valuation	potential,	and	we	believe	there	is	substantially	more	remaining.	

Traditionally,	our	investment	commentary	is	focused	on	explaining	the	reported	quarter’s	developments	and	
not	what’s	transpired	in	the	first	week	or	two	of	the	subsequent	quarter.	However,	given	the	market	
environment	that	followed	President	Trump’s	tariff	announcement	on	April	2nd,	we’re	going	to	walk	through	
how	our	portfolio	is	situated.	In	short,	we	believe	we’re	well	positioned	–	both	for	potential	tariff	impacts	and	
economic	weakness.		

THE	NON-U.S.	OPPORTUNITY	
Before	we	dive	deeper	into	how	we	are	positioned	for	tariffs	and	economic	sensitivity,	let’s	take	a	closer	look	
at	the	opportunity	ahead.		

While	year-to-date	performance	has	bucked	the	trend,	international	stocks	have	been	massive	
underperformers	over	the	past	decade.	Even	though	historical	underperformance	has	caused	many	investors	
to	reduce	their	non-U.S.	exposure,	we	see	it	as	a	massive	opportunity.	The	reason	we	are	optimistic	is	because	
international	markets	underperformance	has	been	driven	by	valuation,	not	fundamentals.	U.S.	companies	
have	not	been	growing	faster;	they’ve	been	getting	more	expensive.	This	creates	an	enormous	opportunity	to	
own	international	stocks	with	similar	fundamentals	to	the	U.S.,	at	a	much	cheaper	price.			

The	total	return	of	an	investment	can	be	broken	down	into	two	components:	the	return	from	fundamentals	
and	the	return	from	valuation.	The	fundamental	return	comes	from	a	company	growing	its	earnings	and	
paying	out	some	of	those	earnings	in	dividends.	As	you	can	see	in	the	top	right	of	the	table	below,	over	the	
past	decade	the	international	market	has	delivered	a	fundamental	return	of	8.7%	per	year,	which	is	better	
than	the	8.3%	for	the	S&P	500.	

If	the	companies	outside	the	U.S.	have	been	slightly	better	fundamentally	than	their	U.S.	counterparts,	how	
can	we	explain	this	huge	outperformance	of	U.S.	stocks?	As	shown	in	the	blue	highlight	below,	the	U.S.	
outperformance	has	been	driven	by	companies	getting	more	expensive.	Over	this	period,	S&P	500	multiple	
expansion	has	added	nearly	600	bps	per	year	to	performance,	while	the	MSCI	EAFE	multiple	has	been	about	
`lat.	And,	on	top	of	that,	foreign	currency	has	been	a	headwind	for	U.S.	based	investors	allocating	overseas,	
contributing	an	additional	300+	bps	headwind	to	returns.	



 

 
U.S. Outperformance Drive by Multiple Expansion, Not Fundamentals 

 
   Data in the table is for the twelve-year period 2013-2024 and is from FactSet	

Because	U.S.	stocks	have	appreciated	much	more	than	international	stocks	despite	similar	fundamentals,	the	
valuation	spread	between	the	two	markets	expanded	to	an	extreme	level.	The	`igure	below	shows	the	P/E	
multiple	for	the	S&P	500	in	the	black	line	and	the	EAFE	in	the	blue	line.	The	bars	at	the	bottom	show	the	
spread,	or	how	much	more	expensive	the	S&P	500	is	relative	to	the	EAFE.		

As	of	quarter-end,	the	EAFE	is	trading	for	less	than	14x	earnings,	in-line	with	its	long-term	average.	On	the	
other	hand,	the	S&P	500	looks	expensive,	trading	25%	above	its	long-term	average	multiple.	The	bars	at	the	
bottom	show	that	the	S&P	500	is	about	45%	more	expensive	today	than	the	EAFE,	the	widest	premium	we’ve	
seen	dating	back	to	2003.	This	comes	despite	fundamentals	for	the	EAFE	being	equally	attractive.	

To	be	clear,	we	are	not	making	a	macro	call	on	current	events	here.	We	are	simply	showing	that	non-U.S.	
stocks	have	historically	been	about	as	good	fundamentally	as	U.S.	stocks.	As	always,	the	future	is	uncertain,	
but	we	think	having	exposure	across	U.S.	and	non-U.S.	markets	makes	sense	today	given	the	wide	discrepancy	
in	valuation	with	a	similar	quality	of	fundamentals.		
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Despite Similar Fundamentals, EAFE Trades at a Wide Discount to US 

 
Source: FactSet	

TARIFF	EXPOSURE	
Our	focus	on	quality	and	analyzability	has	positioned	us	well	to	manage	tariffs.	First,	only	20%	of	our	
portfolio	company	revenues	are	derived	from	within	the	U.S.	Second,	we	focus	on	higher	ROIC,	capital-light	
businesses,	so	we	tend	to	have	limited	exposure	to	companies	that	are	manufacturing	and	shipping	goods	
across	borders.	Third,	because	we	invest	in	companies	with	`lexible	and	resilient	cost	structures,	those	facing	
tariff-related	pressures	are	typically	able	to	navigate	rising	costs	more	effectively.	In	the	table	below,	we	
bucket	all	30	companies	in	our	International	portfolio	by	our	assessment	of	their	sensitivity	to	tariffs.		

As	shown	on	the	far	left,	we	believe	that	15	companies	out	of	our	30-stock	portfolio	will	have	no	direct	tariff	
impact.	This	category	represents	nearly	44%	of	the	portfolio.	Moving	to	the	right,	about	46%	of	the	portfolio	
has	a	low	exposure	to	tariffs.	Finally,	on	the	right	we	place	about	9%	of	the	portfolio,	or	three	stocks,	in	the	
category	of	higher	impact.		

Within	the	no-impact	stocks,	we	have	two	main	groups.	First,	we	have	service	companies	like	Euronext	and	
Julius	Baer.	Second,	we	have	companies	with	no	cross-border	activity,	like	Elis	and	Air	Water.	Each	group	makes	
up	about	half	of	the	stocks	in	this	category.		
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No Impact Low Impact Higher Impact 
Open	Text	 Konecranes	 Linamar	

Parkland	 Rexel	 Suncor	Energy	

Euronext	 Johnson	Controls	International	 Renesas	Electronics	

Bollore	SE	 Ashtead	Group	 		

Elis	 D'Ieteren	Group	 		

Ayvens	 Sony	Group	 		

Teleperformance	 Nintendo	 		

Julius	Baer	 Samsung	Electronics	 		

Babcock	International	Group	 Amcor	 		

Vistry	Group	 CK	Hutchison	Holdings	 		

Evolution	 Brenntag	 		

Kyudenko	 Fresenius	SE	&	Co	 		

Air	Water	 		 		

AerCap	Holdings	 		 		

SPIE	 		 		

44.1%	 45.9%	 8.9%	

46%	of	our	portfolio	is	in	companies	that	we	believe	will	see	a	small	impact	from	tariffs.	In	this	category,	we	
have	middleman	like	Rexel,	which	is	an	electrical	distributor	that	has	operations	in	the	U.S.	As	a	distributor,	
Rexel	simply	passes	along	higher	costs	to	end	customers.	The	impact	overall	to	Rexel	should	be	minimal,	and	it	
very	well	may	be	a	positive	impact.	We	also	have	companies	in	this	group	that	have	a	small	portion	of	their	
input	costs	exposed	to	tariffs.	For	example,	Johnson	Controls	imports	some	of	their	HVAC	related	equipment	
into	the	U.S..		

Finally,	about	9%	of	the	portfolio	is	more	exposed	to	tariffs.	Linamar	is	a	Canadian	auto	supplier.	While	its	OEM	
customers	are	responsible	 for	 tariff	costs	should	they	arise,	 the	company	would	be	 impacted	by	a	U.S.	auto	
slowdown.	That	said,	the	company’s	manufacturing	operation	is	highly	̀ lexible	and	adaptable,	which	has	helped	
the	company	compound	EPS	at	a	15%	rate	for	the	past	15	years.	The	stock	trades	at	about	5x	EPS.		

Also	 in	 this	 category,	 Suncor	 is	 a	 large	 Canadian	 oil	 sands	 business.	 At	 this	 point,	 Canadian	 oil	 has	 been	
exempted	from	any	tariffs,	but	we	have	still	placed	Suncor	in	our	“higher	impact”	category,	to	be	conservative.	
However,	 even	 if	 tariffs	 do	 come	 through	 on	 Canadian	 oil,	 Suncor	 is	 relatively	 well-insulated	 because	 the	
company	owns	 its	 own	 re`ining	 operation	 and	downstream	assets	 in	 Canada,	 allowing	 for	 60%	of	 its	 total	
volumes	to	be	consumed	domestically	in	Canada.	In	addition,	oil	is	a	global	market,	and	a	tariff	between	two	
countries	could	affect	the	price	of	oil	globally.	So,	it’s	not	a	certain	negative.		

The	 last	 stock	 in	 the	 “higher	 impact”	 category	 is	 one	 we	 recently	 purchased,	 as	 we	 believe	 the	 turmoil	
surrounding	 tariffs	created	a	buying	opportunity.	Renesas	 is	a	best-in-class	semiconductor	company	with	a	
history	of	compounding	EPS	at	a	14%	rate	for	the	past	15	years,	trading	today	for	only	about	10x	EPS.	We	think	
tariff	concerns	around	this	stock	are	overblown.	Only	half	of	Renesas’	revenues	come	from	vehicles,	and	most	
of	that	business	is	sales	to	European	and	Japanese	OEMs.	Between	U.S.	OEMs	and	foreign	imports	into	the	U.S.,	
we	 estimate	 less	 than	 15%	 of	 total	 Renesas	 revenues	 are	 exposed	 to	 U.S.-related	 automotive	 tariffs.	
Furthermore,	with	its	strong	IP,	we	believe	that	Renesas	will	be	able	to	price	for	increased	costs	over	the	long	
term.		

	



 

 
RECESSION	FEAR	
We	believe	we	are	well	positioned	to	handle	any	tariff	outcome,	but	there	is	still	the	concern	that	tariffs	will	
lead	to	a	recession.	Because	we	focus	on	resilient	companies,	we	believe	we	are	also	strongly	positioned	for	a	
downturn	scenario.		In	the	table	below,	we	bucket	our	portfolio	companies	once	again,	this	time	into	groups	
based	on	our	view	of	their	economic	sensitivity.			

On	the	left,	21%	of	our	portfolio	has	not	been	very	sensitive	to	the	global	economy,	tending	to	grow	even	in	
challenging	environments.	For	example,	in	the	Global	Financial	Crisis	these	companies	grew	EPS	by	a	median	
of	67%,	even	as	the	EAFE	saw	a	37%	EPS	decline.		

Moving	to	the	right,	22%	of	our	portfolio	is	sensitive	to	changes	in	global	GDP,	but	their	earnings	should	
decline	less	than	the	market	in	a	downturn.	During	the	GFC	and	COVID,	EPS	of	the	median	stock	in	this	group	
declined	less	than	that	of	the	EAFE	by	6	percentage	points	and	10	percentage	points,	respectively.	

Next,	we	have	37%	of	the	portfolio	companies	where	we	model	earnings	declining	similarly	to	the	market	in	a	
downturn.	We	actually	may	be	overly	conservative	in	this	regard	as	the	median	EPS	decline	for	this	group	was	
lower	than	the	EAFE	during	the	GFC	and	EPS	was	`lat	during	COVID.			

Finally,	as	you	can	see	in	the	right	column,	only	about	18%	of	our	portfolio	is	in	stocks	with	higher	economic	
sensitivity.	Earnings	for	this	group	fell	77%	and	22%,	respectively,	in	the	past	two	recessions.	Given	how	
defensive	the	rest	of	the	portfolio	is,	you	may	wonder	why	we	own	these	companies	at	all?	That	is	because	the	
headline	EPS	declines	for	these	companies	tell	a	misleading	story.	Each	company	in	this	group	has	a	structural	
resiliency	to	its	cash`lows	that	allows	it	to	manage	through	a	downturn	and	play	offense	coming	out	the	other	
side.		

Not Sensitive Lower Sensitivity Similar Sensitivity Higher Sensitivity 
Open	Text	 Ayvens	 Elis	 Suncor	Energy	

Euronext	 Bollore	SE	 SPIE	 Linamar	

Evolution	 Teleperformance	 D'Ieteren	Group	 Rexel	

Babcock	 Aercap	 Nintendo	 Vistry	Group	

Amcor	 CK	Hutchison	Holdings	 Parkland	 Ashtead	Group	

Fresenius	SE	&	Co	 Julius	Baer	 Johnson	Controls	International	 Renesas	Electronics	

		 	 Kyudenko	 		

		 	 Air	Water	 		

		 	 Sony	Group	 		

		 	 Konecranes	 		

		 	 Brenntag	 		

		 	 Samsung	Electronics	 		

21.5%	 22.3% 37.2%	 18.1%	

	

Next,	we’ll	take	it	one	step	further	and	assess	the	potential	change	in	pro`its	during	a	recession.	We	use	the	
analysis	in	the	`igure	below	to	help	us	understand	how	our	portfolio	might	perform	in	an	economic	downturn,	
compared	to	the	overall	market.	We	show	two	approaches.	First,	how	our	current	portfolio	holdings	
performed,	fundamentally,	in	prior	recessions.	And,	second,	how	we	think	our	current	portfolio	holdings	
would	perform	in	the	next	recession.		



 

 
The	simplest	approach	is	to	measure	how	the	companies	we	own	actually	performed	during	the	Global	
Financial	Crisis	and	during	COVID.	As	you	can	see	from	the	panel	farthest	to	the	left,	EPS	for	our	portfolio	only	
fell	34%	in	2008	and	2009,	compared	with	37%	for	the	EAFE	and	41%	for	the	EAFE	Value.	In	COVID,	the	
businesses	we	own	also	performed	better,	as	you	can	see	from	the	middle	panel	of	this	chart.		

EPS Through Recessions and Lyrical Downside Model 

 
Source: FactSet	

While	this	analysis	is	a	good	quick	cut,	it’s	not	complete.	First,	not	all	of	the	companies	we	own	today	existed	
during	the	GFC	or	during	COVID,	as	9	of	the	30	stocks	we	own	were	not	public	in	2008-2009.	Second,	each	
recession	has	different	circumstances	and	outcomes.	The	GFC	was	driven	by	housing	imbalances	and	
associated	Financial	sector	damage,	while	COVID	was	driven	by	a	health	pandemic,	causing	people	to	stay	at	
home.		

A	more	thoughtful	effort	to	assess	recession	sensitivity	is	to	analyze	the	portfolio	on	a	bottom-up	basis.	This	is	
the	approach	we	took	to	create	the	bar	chart	on	the	right	side	of	this	table,	titled	“Lyrical	Downside	Model.”		
For	each	company	in	our	portfolio	we	conduct	a	downturn	analysis.	This	analysis	is	not	something	we	did	in	
response	to	the	recent	news	or	because	of	a	macro	view	we	have.	It’s	part	of	our	fundamental	research	
process.	It’s	something	we	do	for	every	company	we	invest	in,	as	part	of	our	quality	assessment.	Because	we	
own	businesses	for	7-8	years	on	average,	it’s	statistically	likely	that	we	will	own	the	business	through	an	
economic	downturn.	As	such,	we	need	businesses	that	are	`lexible	and	that	can	adapt	to	changing	conditions.		

Let’s	take	Ashtead,	for	example,	which	is	one	of	the	more	economically	sensitive	businesses	in	the	portfolio.	In	
this	analysis,	we	use	a	baseline	10%	sales	decline	for	the	overall	market,	which	was	the	average	of	the	EAFE	
and	S&P	500	revenues	drop	during	the	GFC.	Because	Ashtead	is	more	economically	exposed,	we	estimate	that	
its	revenue	would	decline	20%	in	that	scenario,	which	is	based	on	how	it	performed	in	prior	downturns.	And	
then,	given	operating	and	`inancial	leverage	in	the	business	model,	we	estimate	that	EPS	would	drop	44%	in	
this	downside	scenario.		

While	such	a	drop	in	EPS	sounds	alarming,	consider	that	cash`lows	at	Ashtead	are	countercyclical.	In	a	
downturn,	when	demand	softens	Ashtead	can	cancel	its	orders	for	new	equipment	with	just	30-45	days’	
notice,	freeing	up	signi`icant	new	working	capital.	In	the	GFC	and	during	COVID,	Ashtead	reported	record	free	
cash	`low	increases.	As	a	result	of	this	counter-cyclical	bene`it,	we	estimate	that	cash	`low	per	share	would	
increase	39%	in	this	hypothetical	recession,	compared	with	the	44%	EPS	decline.	Rather	than	being	impaired,	
Ashtead	can	actually	play	offense	in	a	downturn,	buying	up	smaller	players	or	repurchasing	stock.		
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In	summary,	we	estimate	that	a	typical	recession	would	reduce	the	EPS	for	our	companies	by	about	17%,	
compared	to	the	42%	for	the	EAFE	and	31%	for	the	EAFE	Value	composite.	On	a	cash`low	basis,	we	estimate	
our	free	cash	`low	would	be	even	better,	declining	only	about	9%.		

CONCLUSION	
While	the	recent	volatility	has	investors	feeling	nervous,	we	cannot	help	but	feel	excited	by	our	prospects.	We	
appear	to	be	well	positioned	to	handle	the	current	economic	environment,	while	carrying	steeply	discounted	
valuation,	and	superior	growth	history.	

We	are	also	excited	to	see	the	huge	opportunity	in	International	stocks	beginning	to	deliver	returns.	While	the	
S&P	500	was	down,	the	MSCI	EAFE	index	was	up,	outperforming	by	over	11-percentage	points,	and	our	
International	Value	product	outperformed	by	even	more.	

Even	after	this	quarter’s	great	performance,	it	appears	to	be	only	a	small	step	in	unwinding	the	past	15	years	
of	international	stock	neglect.	We	believe	the	opportunity	in	International	stocks	remains	extreme,	and	even	
more	so	in	International	value	stocks.		

As	always,	we	thank	you	for	your	con`idence	and	are	available	for	any	questions.		

John	Mullins	and	Dan	Kaskawits	

Co-Portfolio	Managers	

	

	

	

	

	

	

	

	

	

	

	

	

	

	

	

 
 
 



 

 
RISK FACTORS: 
 
General:  
 
We do not a6empt to 9me the markets or focus on weigh9ngs rela9ve to any index. Accordingly, client returns are expected, at 
certain 9mes, to significantly diverge from those of market indices.  
 
Inves9ng in securi9es involves a risk of loss that investors must be prepared to bear. Because we invest primarily in publicly traded 
equity securi9es, Lyrical believes the primary risk of loss is associated with securi9es selec9on and broad market movements, and 
wide and sudden fluctua9ons in market value can occur.  
 
Force Majeure. Lyrical and its clients may be affected by force majeure events (i.e., events beyond the control of the party 
claiming that the event has occurred, including, but not limited to, acts of God, fire, flood, earthquakes, outbreaks of an infec9ous 
disease, pandemic or any other serious public health concern, war, terrorism, labor strikes, major plant breakdowns, pipeline or 
electricity line ruptures, failure of technology, defec9ve design and construc9on, accidents, demographic changes, government 
macroeconomic policies, social instability, etc.). Some force majeure events may adversely affect the ability of a party (including a 
porRolio company or service provider) to perform its obliga9ons un9l it is able to remedy the force majeure event. These risks 
could, among other effects, adversely impact the cash flows available from a porRolio investment, cause personal injury or loss of 
life, damage property, or ins9gate disrup9ons of service. In addi9on, the cost to a porRolio company or a client of repairing or 
replacing damaged assets resul9ng from such force majeure event could be considerable. Force majeure events that are 
incapable of or are too costly to cure can have a permanently adverse effect on a porRolio company. Certain force majeure events 
(such as war or an outbreak of an infec9ous disease) could have a broader nega9ve impact on the world economy and 
interna9onal business ac9vity generally, or in any of the countries in which we invest.  
 
Interna9onal Risks:  
 
Interna9onal holdings involve risks and considera9ons not typically associated with inves9ng in U.S. companies. The performance 
of foreign markets does not necessarily track U.S. markets. Foreign investments may be affected favorably or unfavorably by 
changes in currency rates and exchange control regula9ons. There may be less publicly available informa9on about a foreign 
company than about a U.S. company, and foreign companies may not be subject to accoun9ng, audi9ng and financial repor9ng 
standards and requirements comparable to those applicable to U.S. companies. Foreign securi9es oTen trade with less frequency 
and volume than domes9c securi9es and therefore may exhibit less liquidity and greater price vola9lity than securi9es of U.S. 
companies. There may be less governmental supervision of securi9es markets, brokers, and issuers of securi9es than in the U.S. 
Changes in foreign exchange rates will affect the value of those securi9es, which are denominated or quoted in currencies other 
than the U.S. dollar. Therefore, for foreign securi9es which are denominated or quoted in currencies other than the U.S. dollar, 
there is a risk that the value of such security will decrease due to changes in the rela9ve value of the U.S. dollar and the securi9es’ 
underlying foreign currency. Addi9onal costs associated with an investment in foreign securi9es may include higher custodial fees 
than those applicable to domes9c custodial arrangements, generally higher commission rates on foreign porRolio transac9ons, 
and transac9on costs of foreign currency conversions. Investments in foreign securi9es may also be subject to other risks different 
from those affec9ng U.S. investments, including local poli9cal or economic developments, expropria9on or na9onaliza9on of 
assets, restric9ons on foreign investment and repatria9on of capital, imposi9on of withholding taxes on dividend or interest 
payments, currency blockage (which would prevent cash from being brought back to the U.S.), limits on proxy vo9ng and difficulty 
in enforcing legal rights outside the U.S. Currency exchange rates and regula9ons may cause fluctua9on in the value of foreign 
securi9es. In addi9on, foreign securi9es and dividends and interest payable on those securi9es may be subject to foreign taxes, 
including taxes withheld from payments on those securi9es.  
 
“Fair and balanced” assessment:  
 
You are en9tled to a fair and balanced presenta9on, to inform any decision about inves9ng with us. And, no such decision should 
be based en9rely or predominantly on informa9on in this document. By design, our investment approach differs from the norm in 
important ways. While those differences are inten9onal and, we believe, well-founded, we allow that those who act more 
conven9onally, too, have reasons for doing so. We strongly encourage that you engage with our client service team to be6er 



 

 
understand our beliefs and our methods. Ques9ons could be as general as “why value?” or as narrow as “why do you not 
convic9on-weight posi9ons?” for just two examples. Even as our strategies offer liquidity, we seek an alignment of long-term 
minded investors and our long-term orienta9on; the be6er you are informed, the more likely that match will be made.  

 

DISCLAIMERS: 

General:  

Past performance is not necessarily indica9ve of future results. Individual results may vary based on 9ming of investments and/or 
other factors. There is no guarantee that the investment objec9ve of our strategy will be achieved.  
 
This document is confiden9al and does not convey any offering or the solicita9on of any offer to invest in the strategy presented. 
Any such offering can only be made following a one-on-one presenta9on, and only to qualified investors in those jurisdic9ons 
where permi6ed by law.  
 
The informa9on included in this document is not being provided in a fiduciary capacity, and it is not intended to be, and should 
not be considered as, impar9al advice.  
 
“Forward-looking statements” contained herein can be iden9fied by the use of forward-looking terminology such as “may,” “will,” 
“should,” “expect,” “an9cipate,” “project,” “es9mate,” “intend,” “con9nue,” or “believe,” or the nega9ves thereof or other 
varia9ons thereon or comparable terminology. Due to various risks and uncertain9es, actual events, results or actual performance 
may differ materially from those reflected or contemplated in such forward-looking statements. Nothing contained herein may be 
relied upon as a guarantee, promise, or assurance or as a representa9on as to the future.  
 
Certain informa9on contained herein has been obtained from third party sources and not independently verified by Lyrical. No 
representa9on, warranty, or undertaking, expressed or implied, is given to the accuracy or completeness of such informa9on. 
While such sources are believed to be reliable, Lyrical does not assume any responsibility for the accuracy or completeness of 
such informa9on. Lyrical does not undertake any obliga9on to update the informa9on contained herein as of any future date.  
 
More complete informa9on about our products and services is contained in our Form ADV, Part 2  
Registra9on with the SEC does not imply a certain level of skill or training.  
 
Disclosed holdings:  
 
Lyrical disclaims any duty to update historical informa9on included herein, including whether we con9nue to hold posi9ons that 
are men9oned. In the interest of our clients, repor9ng as to posi9ons in transi9on (being purchased or sold) is lagged at our 
discre9on. Generally, securi9es which have not been purchased for all accounts are not reflected as held and sales of posi9ons 
which remain in any client accounts similarly are not reflected.  
 
Specific investments described in this document do not represent all investments by Lyrical. You should not assume that 
investment decisions we include were or will be profitable. Specific investment examples are for illustra9ve purposes only and not 
necessarily representa9ve of investments that will be made in the future. A list of all prior investment recommenda9ons is 
available upon request.  
 
Model or hypothe9cal performance:  

Where we provide information about performance that is not the actual performance results of our investment strategies (such 
as where we show the results of price-to-earnings quintiles), please note that there are substantial additional limitations inherent 
in using such performance information. Those include, but are not limited to, that actual trading and the associated expenses did 
not occur, that market conditions change over time, and that no investor had the actual performance presented. 

 



 

 
IMPORTANT NOTES:  
 
Index Informa9on:  
 
Any indexes and other financial benchmarks shown are provided for illustra9ve purposes only, are unmanaged, reflect 
reinvestment of income and dividends and do not reflect the impact of advisory fees. Investors cannot invest directly in an index. 
Comparisons to indexes have limita9ons because indexes have vola9lity and other material characteris9cs that may differ from 
those of Lyrical’s strategies.  
 
The MSCI EAFE Index is designed to represent the performance of large and mid-cap securi9es across 21 developed markets, 
including countries in Europe, Australasia and the Far East, excluding the U.S. and Canada. The Index is available for a number of 
regions, market segments/sizes and covers approximately 85% of the free float-adjusted market capitaliza9on in each of the 21 
countries. 
The MSCI EAFE Value Index captures large and mid cap securi9es exhibi9ng overall value style characteris9cs across Developed 
Markets countries around the world, excluding the US and Canada. The value investment style characteris9cs for index 
construc9on are defined using three variables: book value to price, 12-month forward earnings to price and dividend yield. 
 
EPS Through Recessions  
These charts depict the historical change of earnings per share of the companies in the LAM Interna9onal strategy as of March 
31, 2025 using current composite shares as of March 31, 2025, and the change in earnings per share of relevant benchmark 
indexes over the same period. Actual shares of such holdings varied over 9me. Earnings per share is computed using consensus 
earnings data per FactSet, which include certain adjustments from reported, GAAP earnings.  
 
Lyrical Downside Model reflects, in the case of the "Lyrical" value, Lyrical's mostly subjec9ve projec9on of our current porRolio 
companies' average sensi9vity to a hypothe9cal 10% revenue decline for the MSCI EAFE index. In es9ma9ng the revenue 
sensi9vity for each company, Lyrical considers how each company's revenues declined rela9ve to the revenue decline of the MSCI 
EAFE Index during the two recessionary periods depicted. Lyrical’s forecasted sensi9ves also account for each company’s current 
business mix and maturity, which differ from the two recessionary periods. For companies that did not exist as of January 2008, 
Lyrical used industry-level official United States sta9s9cal data to es9mate revenue sensi9vity and thereby project revenue 
decline. Lyrical performed company-specific fundamental analysis to subjec9vely es9mate expense sensi9vi9es, to arrive at each 
porRolio company's projected EPS decline. 
 
 The Lyrical Downside Model values for the MSCI EAFE and MSCI EAFE Value are calculated by applying the cumula9ve EPS change 
to revenue change ra9o observed in 2008 and 2009 to a 10% assumed revenue decline for each index. 

Past performance is not necessarily indica9ve of future results. 

LAM - Interna9onal results are unaudited and subject to revision, are for a composite of all accounts. Net returns include a 0.75% 
base fee and show all periods beginning with the first full month in which the advisor managed its first fee-paying account.  

Annualized	Returns	 1	Year	 5	Year	 10	Year	 ITD	(6/1/2019)	

LAM	–	Intl,	Net	 3.0%	 4.1%	 1307%	 7.6%	

MSCI	EAFE	 5.0%	 6.1%	 11.8%	 7.5%	

MSCI	EAFE	Value	 5.4%	 3.7%	 9.6%	 5.4%	

 

	

	

	

	


